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before purchasing it in order to gage whether or not it would be worth my time, and all praised The Conversion Code: 
Capture Internet Leads, Create Quality Appointments, Close More Sales: 

1 of 1 people found the following review helpful. A must read for any real estate agent or broker who wants to be a 
Great online marketer and better agentBy Gene R. UrbanChris Smith simply knocks it out of the park with the 
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Conversion Code. I consider myself a decent online marketer and a top tier real estate blogger. I was humbled by what 
I didn't know but learned. I consider this my new online marketing bible.I am currently working on enhancing my 
conversion rates. Chris's thoughts on effective landing pages, blog writing styles and automation are cutting edge. As 
the writer of over 1000 real estate blog posts I thought I had the formula down. He added nuance I had never thought 
about.His scripting ideas are thoughtful and not the can, self-centered drivel many preach. He sells with heart and 
integrity and teaches others to do the same.0 of 0 people found the following review helpful. Chris Smith gives so 
much value in The Conversion Code that you will never be able to repay him.By Jonathan GreeneYou learn early on 
in business that you have to give value to receive value. Chris Smith gives so much value in The Conversion Code that 
you will never be able to repay him. This is a framework for success and there is only one thing that can hold you back 
from being successful using The Conversion Code: YOU.YOU have to do the work. YOU have to set aside the time. 
YOU have to know the scripts (not read it, know it). YOU have DIG DEEP. Don't just run a sales a call, be a listener. 
Chris Smith gives you all the tools that you need and then piles on pro tips to make you stay up at night doing 
research, just to find out that you should just do what he says.If you want to read a book that cuts to the chase and tells 
you what to do and how to do it, get The Conversion Code and start to experience what it feels like to be a closer, 
while also being a good person. Give value, help people, but don't just give it away at the beginning. If YOU don't 
think the book works, it's because YOU aren't listening to Chris Smith.0 of 0 people found the following review 
helpful. It was a few months before the book and he shared the code and some super strong tips to growing your Real 
estate businessBy CustomerWow. What an incredible book. i had the opportunity to see Chris speak live in Atlanta. It 
was a few months before the book and he shared the code and some super strong tips to growing your Real estate 
business. I bought the book a week after it came out to sharpen the skills i took from his seminar. Needless to say after 
getting 3 chapters deep i realized there are so many small details Ive been missing.This book is the best book I've read 
when it comes to generating leads and converting leads. Whats so amazing about it is that its not just for Real estate. 
I'm not a Real Estate Agent. Any business person that is looking to grow their business needs to buy this book. Its a 
MUST read.After completing the book the biggest take away for me was, "Follow the Code". Don't deviate from what 
Chris tells you to do. He tells you step by step what to do. I got cute and tried to do it my way and did not convert as 
highly. FOLLOW THE CODE!!!

"If you need more traffic, leads and sales, you need The Conversion Code."Neil Patel co-founder Crazy Egg"We've 
helped 11,000+ businesses generate more than 31 million leads and consider The Conversion Code a must read."Oli 
Gardner co-founder Unbounce"We'd been closing 55% of our qualified appointments. We increased that to 76% as a 
direct result of implementing The Conversion Code."Dan Stewart CEO Happy Grasshopper"The strategies in The 
Conversion Code are highly effective and immediately helped our entire sales team. The book explains the science 
behind selling in a way that is simple to remember and easy to implement." Steve Pacinelli CMO BombBombCapture 
and close more Internet leads with a new sales script and powerful marketing templatesThe Conversion Code provides 
a step-by-step blueprint for increasing sales in the modern, Internet-driven era. Today's consumers are savvy, and they 
have more options than ever before. Capturing their attention and turning it into revenue requires a whole new 
approach to marketing and sales. This book provides clear guidance toward conquering the new paradigm shift 
towards online lead generation and inside sales. You'll learn how to capture those invaluable Internet leads, convert 
them into appointments, and close more deals. Regardless of product or industry, this proven process will increase 
both the quantity and quality of leads and put your sales figures on the rise.Traditional sales and marketing advice is 
becoming less and less relevant as today's consumers are spending much more time online, and salespeople are calling, 
emailing, and texting leads instead of meeting them in person. This book shows you where to find them, how to 
engage them, and how to position your company as the ideal solution to their needs. Engage with consumers more 
effectively online Leverage the strengths of social media, apps, and blogs to capture more leads for less money 
Convert more Internet leads into real-world prospects and sales appointments Make connections on every call and 
learn the exact words that close more sales The business world is moving away from "belly-to-belly" interactions and 
traditional advertising. Companies are forced to engage with prospective customers first onlinemdash;the vast majority 
through social media, mobile apps, blogs, and live chatmdash;before ever meeting in person. Yesterday's marketing 
advice no longer applies to today's tech savvy, mobile-first, social media-addicted consumer, and the new sales 
environment demands that you meet consumers where they are and close them, quickly. The Conversion Code gives 
you an actionable blueprint for capturing Internet leads and turning them into customers.

From the Inside FlapIn The Conversion Code you will learn a step-by-step system for capturing and converting online 
leads into closed sales at the highest rate possible.Today's consumers are savvy, and they have more options than ever 
before. The same is true for salespeople and marketers. The ability to generate qualified leads and hyper-personalize 
the sales experience is unprecedented because of the Internet. That's where this marketing guide stands apart from 
every other resourcemdash;it's written by an award-winning salesman who knows how to close deals over the phone 
the same day. Getting a person's name and email address is one thing, but getting their credit card number takes the 



practical blueprint inside detailing specifically what to say and when to say itmdash;right down to the most successful 
tone to usemdash;so you can consistently convince people to buy from you. But, before that, there needs to be 
someone to call, which is why two-thirds of this book spells out exactly how to generate profitable Internet 
leadsmdash;at a low cost per click, lead, and acquisitionmdash;and how to use technology, people, and marketing 
automation to turn those leads into an endless supply of quality appointments for your sales team. If you're interested 
in making more money, you won't put this book down because it's so easy to quickly find the authoritative guidance 
you need to get results. Do you need to generate more Internet leads, need help turning leads into sales appointments, 
or help closing over the phone? The "How To Crack The Conversion Code" chapter tells you where to go for concrete 
solutions to each of those problems. This hands-on resource becomes more valuable the more you use it because of 
such game-changing features as: A new sales script that has been tested and convinces people to buy from you every 
single day Hard-earned tips and techniques that built fortunes for an A-list of celebrated (and notorious) leaders in 
sales Unbiased advice on software, platforms, and design strategies from the author's personal revenue-generating 
toolkit A complete list of the analytics and metrics you should be focused on for your website, landing pages, email 
marketing, social media and salesmdash;along with what you should do based on what you find Selling in the digital 
age is easy when you have The Conversion Code.From the Back Cover"IF YOU NEED MORE TRAFFIC LEADS 
AND SALES YOU NEED THE CONVERSION CODE" mdash;Neil Patel CO-FOUNDER, CRAZY EGG "We've 
helped 11,000+ businesses generate more than 31 million leads and consider The Conversion Code a must read." 
mdash;Oli Gardner CO-FOUNDER, UNBOUNCE "We'd been closing 55% of our qualified appointments. We 
increased that to 76% as a direct result of implementing The Conversion Code." mdash;Dan Stewart CEO, HAPPY 
GRASSHOPPER "The strategies in The Conversion Code are highly effective and immediately helped our entire sales 
team. The book explains the science behind selling in a way that is simple to remember and easy to implement." 
mdash;Steve Pacinelli CMO, BOMBBOMBAbout the AuthorCHRIS SMITH is the co-founder of Curaytor, a social 
media, digital marketing, and sales coaching company that helps businesses grow faster. In less than three years, he 
used The Conversion Code to grow Curaytor to over $5 million in annual, recurring revenue, without raising any 
venture capital. Prior, Chris worked for two billionaires, a near billion dollar publicly traded company and a startup 
that was acquired for $108 million. He speaks live in front of more than 50,000 people a year. 


